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San Francisco Fire Credit Union Chooses CFS as Broker/Dealer, page 2 
 
San Francisco Fire Credit Union has been proudly serving the firefighting community since 1951.  The 

credit union has come a long way from its humble beginnings when it operated out of the San Francisco 

Fire Department’s “Engine 17” to become the premier financial institution for firefighters and those who 

support them in Northern California.  San Francisco Fire CU has experienced significant and sustained 

growth over the past four years, which it attributes to providing its membership with outstanding value, 

consistently ranking near or at the top of Callahan & Associates “Return to Member” rankings, and to an 

emphasis on delivering an exceptional service experience. 

  

Credit unions interested in learning more about CFS programs can call 1-800-686-4724.  

 

About CUSO Financial Services, LP  
Established in 1997, CUSO Financial Services, LP (Member FINRA/SIPC) is headquartered in San 
Diego and has more than 120 credit union users, including 25 of the top 100 credit unions in the country.  
With branch offices located nationwide, and more than 350 licensed representatives, CFS is a full-service 
broker dealer and Registered Investment Advisor offering customized investment and insurance solutions 
to credit unions. For more information, call 858-530-4400 or visit www.cusonet.com. Similar services are 
provided to community banks and the independent channel through a sister broker dealer, Sorrento 
Pacific Financial LLC (Member FINRA/SIPC) and its Partnervest division: www.sorrentopacific.com.  
 

 

### 
Contact: Beth Walsh  
858.724.2500  
beth@clearpointagency.com 

http://www.cusonet.com/contact/
http://www.cusonet.com/solutions/working.htm
www.cusonet.com
www.sorrentopacific.com

